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BACKWARDS
FOR CLIENTS
“My parents signed me up for tumbling lessons
when I was five years old to help burn off all my
energy,” says REALTOR® Sarah Leonard, owner
of a thriving RE/MAX Suburban team, the Sarah
Leonard Team. “I did that competitively at a
young age, and not only has my energy level
never slowed down, but that was when I started
to cultivate the mindset of challenging myself to
always be better than the day before.”
As Sarah and her sisters grew up, their family moved farther into
the western suburbs every few years to get away from the hustle and
bustle of urban Chicago life. Sarah’s father built their homes and her
mother managed a realty office, which gave Sarah exposure to home
design and real estate at a young age.
“We ended up living on five acres—with four-wheelers, horses, a
pool, and gardens with six-foot-tall sunflowers,” she says. “I had
a wonderful childhood, and I was also very fortunate to find my
ideal career so easily.”
After graduation, Sarah attended a local community college while
working full-time in various real estate jobs. From loan processing
to administrative work, she wanted to learn the ins and outs of
every facet of the industry.
“I worked every job there was in real estate before getting my
license,” says Sarah. “From marketing to coordinating to helping open a RE/MAX office to learning the accounting side of
things, I was involved in all aspects. I was very lucky to have all
the experiences that I did.”
On her twenty-first birthday, Sarah earned her real estate
license. Thanks to that boundless energy, she ended up putting
in ninety hours a week during her first five to six years.
“Being so young, I had to be an expert to show my worth, and
I felt like I had to outwork everyone else,” she explains. “Back
then, I was just reacting to all that was happening every day. I
had to learn to be extremely proactive so I could avoid working
twenty hours a day.”

Many hours, fifteen years, and over 5,000
homes sold later, Sarah has earned many
accolades in her career. Her office is
ranked the number one medium-sized RE/
MAX team in Illinois and the eighth in the
U.S. She’s been inducted into RE/MAX’s
Circle of Legends, Hall of Fame, Chairman’s
Club, Executive Club, and 100% Club. Even
with all the awards, she says she’d point
to the relationships she’s built as the most
rewarding part of her job and career.

Sarah with her two-year-old son, Easton, and their 200-pound Mastiff.

“I love my clients, staff, and the relationship [I
have] with my sister, Christie, who manages the
office,” says Sarah. “They are all amazing, each
and every one of them. I am beyond blessed.”
Together, Sarah and her team emphasize
volunteering with charities in their community. These include the local food pantry,
Habitat for Humanity, Hands of Hope, and
Fellowship Housing, among other organizations. In the winter months, they also host
an annual coat drive event for the area.
When Sarah is not managing her business,
she loves spending time with her twoyear-old son, Easton, and their 200-pound
mastiff; as well as her friends and her large,
extended family: two sisters, a brother, and
five nieces and nephews. She also enjoys
going for walks through downtown Geneva
and frequenting her favorite local shops and
restaurants, and she relies on daily workouts
to burn off some her never-ending energy.
As Sarah looks forward, she sees there’s room
for her team to grow, both in size and sales.

“Right now, growth is the name of the game,” she says. “We need to hire
good people to help continue to serve the customers we have coming in. I
love taking a year’s worth of work and figuring out how to do better and
learn for the year to come—from employees to agents to learning to new
technology. In my opinion, you should always be growing and learning.”
“I love meeting people; I am a very curious person and love truly getting to
know people and their story and figuring out how I can help them make this
process they’re going through easier based on their situation. I love that I get
to do this every day.”
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